THE DIFFERENCE CARD
STRATEGIC PARTNERSHIPS

The Difference Card only works with a select number of strategic broker partners
iIn each market.

In 2020, the Difference Card Strategy helped to win 105 new accounts worth

$108,677,855 in new “broker of record” medical premium for its partners.

For past 5 years, the Difference Card has maintained a 90% client retention rate

by providing unparalleled customer service and reliable cost savings.

SEE THE DIFFERENCE
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We only partner with pbest in class
Benefit Brokerage Firms.

For a Difference Card proposal, please provide as much
of the following information as possible:

1. Current & Renewal Rates
2. Carrier Health Plan Designs
3. Enrollment Counts By Plan and Medical Tier

CONTACT A SALES CONSULTANT

To speak with a Sales Representative in your area,
contact us at: Sales@differencecard.com

www.differencecard.com/contact






